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Former big-firm lawyer:
boutiques wave of future in R.l.

T&E attorney says he can
compete with large and
small firms alike

The lavw firm of Correira & Associates
15 bi-coastal — the coasts of New Bed-
ford, Mass., and Newport, that is.

[avid | Correiras boutique estate plan-

ning and elder law firm draws an even
number of clients from both Southeast-
ern Massachuseits and Rhode [sland. As a
result, his associates are either licensed or
in the process of being licensed to prac-
tice in at least hath
slates.

Correlra 1_IJ_'|E“EI.I
SQp the firm in 20005, af-
ter three vears as the
local trusts and es-
fates partner in the Providence office of
Holland & Knight. Eight months after he
Feft the national firm, Holland & Knight

pulled oul of Providence entirely,

After starting his carcer as a lobhyist
fior a utilities company, Carreira moved
into the arca of estate planning. A sole
practitioper, be eventually took on o stafl
of seven para-professionals, most of
whom moved with him to Holland &
Knight.

Mow Correira thinks the Providence
mmarket is prime for bowtigquee firms, When
hie spoke with Lawyers Weekly, Correira
Was preparing to open a Newport affice,
supplementing current offices in Provi-
dence and Swansea, Mass, Correira has
visiling spaces in Boston amd Mew Bed-
ford, and expects to open official offices

in both cities by the end of nest vear, He
recently spoke to Lawyers Weekly's Noah
Schaffer.

Q. You started as b Bowse covmidd for a
pfility. How did vou gef fnfo irusts and -
fades?

A, The first reason is that it is an intellec-
tally challenging practice. It involves so
many different areas of the law, Second, it
is comstantly changing, which is very
stimulating. Finally, vou are always deal-
ing with familics and family businesses. [
find dealing with those family dynamics
VEY interesting.

Q. Why open @ bowtigue firm instead of re-
teerering to d sole practice oF foining anoth
er large firm#

A. | was approached by several other
firms over the last two years to join them
as a partner. While several of the offers
seemmed attractive, | thought that, at the
end of the day, a small boutique could
have some of the advantages of a large
law firm, while also having the advan-
tages of a small office. When you look at
any trust and estate group in a large firm,
it is wsually a group of two to live lawyers
anyway. 50 a boutique of a handful of



